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Boise Foothills Wildfire Smoke Sunrise to Sunset

The Changing Face of Insurance: Asking Questions is Imperative

In an era marked by economic
uncertainty, climate change, and rapid
technological advancement, the
insurance industry is undergoing a
massive transformation. From how
policies are underwritten to how claims
are processed, the landscape of
insurance —whether auto, home, health,
or life—is rapidly changing. As these
shifts continue, it’s more important than
ever for policyholders to understand
what their insurance covers, what it
doesn’t, and how to ask the right
questions to ensure they’re protected
when it matters most.

The insurance industry faced
unprecedented annual losses of $133

billion from natural catastrophes in 2023.

This surge was attributed to increased
exposure in high-risk areas and rising
replacement costs due to inflation. While
accelerating climate change is a
contributing factor, the primary drivers of
escalating losses are the growth in
exposure values and rising replacement
costs (Reinsurance News).

The January 2025 wildfires in Los
Angeles County, alone, resulted in total
property and capital losses estimated
between $95 billion and $164 billion.
Insured losses are projected at
approximately $75 billion. Additionally,
local businesses and employees are
projected to lose $297 million in wages.
(UCLA Anderson School of
Management). Insurance companies
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that our quarterly cover story and Q&A from an expert lender and/or members of
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have projected significant losses from
the LA fires. It’s been reported on
multiple news sources that:
= GState Farm is facing a $7.6
billion loss, with $1.75 billion already
paid in claims. The company is
seeking a 17% emergency rate
increase.
= Travelers reported $2.27 billion
in catastrophe losses, with $2 billion
attributed to the Los Angeles
wildfires.
= Allstate estimated $1.1 billion in
losses from the fires.

Continued on Page 2

Cover Story
Market Update

Community Q&A

Bogey Did You Know?
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These fires happened not in remote,
forested Northern California, but in LA
County, an urban area with the right
conditions (high winds, heat, perennial
drought, many homes, inadequate water
sources, etc.) — a perfect storm leading
to conflagration, which could easily
happen here in Idaho.

According to Boise State Public
Radio, in 2023, 3,100 individual policies
were not renewed in Idaho due to wildfire
risk. Additionally, 22 out of 91 insurance
companies operating in the state
discontinued or non-renewed individual
policies. Blaine and Boise counties had
some of the highest non-renewal rates
among counties nationwide (Senate
Report).

While Idaho is not as seismically
active as regions like California
Washington & Missouri, earthquakes are
a reality in ldaho, and yet few companies
offer insurance. When they do it’s
terribly expensive.

University of Idaho students — using
laser imaging, detection, and ranging —
found that the Sawtooth Fault could
produce an earthquake measuring up to
magnitude 7.5 and that two past large
earthquakes likely took place on the fault

around 7,000 and 4,000 years ago. In
2020, a magnitude 6.5 earthquake near
Stanley occurred and was felt across
multiple states and as far north as
Canada. In February 2024, western
Idaho experienced a magnitude 4.9
earthquake (Earthquake Track).

So what about Idaho’s flood risk?
Since 2018, Idaho has experienced 14
significant flood events, with the most
recent in April 2024, resulting in an
estimated $6.6 million in damages (Office
of Emergency Management).

The Evolving Insurance Landscape
Several key trends are shaping the

insurance industry in 2025:

* Increased Use of Technology and
Data Analytics. Insurers are
leveraging artificial intelligence and
big data to better assess risk and
streamline operations. Telematics in
auto insurance, for instance, allows
companies to monitor driving
behavior and adjust premiums
accordingly. Similarly, property
insurers now use drone imagery and
satellite data to assess home
conditions.

The Insurance “Climate”

Climate-Related Risk Adjustments.
With the rising frequency of wildfires,
floods, and hurricanes, many insurers
have adjusted their underwriting
practices. Some have pulled out of
high-risk areas entirely or significantly
increased premiums. For example, in
parts of California and Florida,
homeowners are finding it more
difficult—and more expensive—to
obtain comprehensive coverage.
Personalized and On-Demand
Insurance. Usage-based insurance is
gaining traction, especially among
younger, tech-savvy consumers. You
can now insure a car for the days you
use it or get short-term health
insurance while traveling abroad. This
flexibility is appealing, but it can also
come with caveats if not fully
understood.

Stricter Policy Language and
Coverage Limits. As insurers seek to
control costs and limit exposure,
many policies have more exclusions
and narrower definitions of covered
losses. It’s not uncommon for
customers to believe they’re covered,
only to discover key protections are
missing after a claim is filed.

Idaho homeowners are facing several insurance challenges in 2025, primarily due to

escalating wildfire risks and the absence of a state-backed insurance safety net. Idaho's fire

season is lengthening due to earlier vegetation drying and increased snowmelt, leading to

more frequent and intense wildfires. A number of homeowners in Idaho had their policies

non-renewed, with many citing wildfire risk as the primary reason.

Standard homeowners insurance does not cover damage resulting from land movement or

landslides. Earthquake insurance is expensive. Many insurance companies stopped insuring

earthquake policies in the 1990s due to projections that hinted that a major earthquake

could make them insolvent (

).

Flood insurance is accessible statewide through the National Flood Insurance Program

(NFFIP), managed by FEMA. Policies are sold by private insurance agents across Idaho.

Consider a personalized risk assessment and/or obtain an Elevation Certificate ( ).
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Why Understanding Your Policy Matters Deductibles can vary depending on the type of claim. Some

Insurance policies are legal contracts, and while they’re home insurance policies now have separate deductibles for
designed to provide financial protection, they’re also filled with hurricane or wind damage.
technical jargon and fine print. 3. Are my policy limits adequate?
A misunderstanding or assumption about what’s covered Inflation and rising construction costs mean your current
can lead to serious financial and emotional consequences coverage might be outdated. Make sure your limits reflect
when a loss occurs. current market values.
Here are just a few examples where understanding the details 4. Do | need additional riders or endorsements?
of your policy can make a huge difference: Standard policies may not cover valuables like jewelry,
* Deductibles and Co-Pays: You may have coverage, but the electronics, or collectibles. You may need a rider to ensure full
out-of-pocket costs before your policy kicks in could be protection.
higher than expected. 5. How will a claim affect my premium?
= Exclusions: Common exclusions—like flood damage in a Some insurers may raise your rate or drop your coverage
standard homeowners policy or wear-and-tear in auto altogether after a claim. Ask what their policies are around
coverage—can catch policyholders off guard. claims history.
= Policy Limits: Even if a claim is approved, the payout may 6. Am | eligible for any discounts?
not fully cover your loss if your policy limits are outdated or Safe driving, bundling policies, home security systems, or even
insufficient. good credit can qualify you for lower rates.
= Replacement Cost vs. Actual Cash Value: These terms 7. What'’s the process if | need to file a claim?
determine how much you receive in the event of damage or Understand how to initiate a claim, how long it typically takes to
loss. Replacement cost pays what it takes to buy new; process, and what documentation you’ll need.
actual cash value factors in depreciation. 8. Are there any changes in policy terms or rates coming up?
Some policies automatically renew with changes that might not
Good Questions to Ask Your Insurance Agent be obvious unless you read the fine print. Always ask about

To better understand your policy—and avoid costly updates at renewal time.

surprises—come prepared with these key questions when

speaking to your insurance agent: The Bottom Line: Insurance is a Partnership

1. What exactly does this policy cover—and what’s excluded? A good insurance agent should act as your advisor—not
Ask for real-world examples of covered and non-covered just a salesperson. But even with a trustworthy agent, the
scenarios. For instance, will your homeowner's policy cover responsibility to understand your policy ultimately falls on you.
water damage from a burst pipe? What about damage from a By asking informed questions and reviewing your coverage
slow leak or mold? annually, you can make sure your insurance keeps pace with
2. What is my deductible and how does it apply? your life and needs. If we can help with resources please don’t

hesitate calling us.

Wildfire Preparedness Tips for Homeowners

Take clear photographs and video of your home—inside and out—including
your most valuable possessions. Store this documentation in a fireproof safe or safe deposit box for
secure access after a disaster.

Keep receipts and detailed records of high-value items such as
electronics, appliances, and jewelry. This can greatly speed up the claims process if you need to file
an insurance claim.

Store all insurance policies, contact information, and claim-related
materials in a safe, easily accessible location. Consider digital backups in secure cloud storage.
Many local fire departments offer free home wildfire risk
inspections. They can help identify hazards around your property and recommend mitigation
strategies to better protect your home.
Consider companies like EmberSafe Wildfire
Protection and similar firms that specialize in helping homeowners assess, fortify, and defend their

properties against wildfire threats.
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Market Update - Ada Co.
1Q2025

Jan-Feb-Mar

Residential Single-Family Homes - Ada County

Statistics referenced herein are for single-family homes - unless otherwise
noted — the numbers below do not include condominiums/townhouses. The
statistics on Pages 7-12 do include condominiums & townhouses.

1Q2025: “Existing” Home Average Sold Price Up Just 1.7%

In the quarter, the average single-family
home sales (i.e, sold) price in Ada County
increased 2.8% from a year ago (1Q2024) to
$652,944.

The total number of homes sold in the
quarter was up 8.2% from a year ago; new
homes sold up 6.9%. Total dollar volume of
new construction was up 11.7%. New
construction accounted for 40.4% of sales,
and existing homes the remaining 59.6%.
The average sold price of new construction
was up 4.5% from a year ago.

The number of existing homes sold in
the quarter was up 9.2% from this same
quarter last year. Total dollar volume of
existing homes sold was up 11.1% from a
year ago. Existing home sold price was up
1.7% from a year ago.

The quarter’s dollar volume for single-
family homes in Ada County was $1.2 billion
compared to $1.0 bilion a year ago - a
11.3% increase. A total of 1,777 units sold
(existing and new construction) in the

RALSTON GROUP PROPERTIES | 420 W Main Street, Suite 102, Boise | POB 4091, Ketchum

quarter. Days on market was 50 compared
to 50 days on market a year ago.

Months of inventory indicates the
amount of time it would take to sell all
current listings at the current sales price if
no new listings became available. It is
widely accepted in the real estate industry
that 0-4 months is a “Seller’s Market;” 5-7
months a “Balanced Market;” and 8-12+
months is a “Buyer’s Market.”

Overall inventory in Ada County at the
end of 1Q2025 was 2.4 months compared
to 2.2 months at the end of 1Q2024. The 3-
month/quarter average was 2.1 months. In
the core areas discussed in the Ralston
Report, Northeast Boise led the way with a
3-month/quarter average of 4.2 months of
inventory. The lowest amount of inventory
was in Northeast Meridian with zero months
of inventory, followed by Garden City with
0.9 months of inventory.

By definition we remain in a Seller’s
market.

7 downtown Boise condos
sold at avg. of $593/SQFT

# of res. lots sold & price
N Boise: 4 ($414,500)

NE Boise: 4 ($411,037)
SE Boise: 0 (SN/A)
The Bench: 1 ($385,000)

S/SW Boise: 0 (SN/A)

W Boise/GC: 3 ($292,116)
NW Boise: 4 ($437,487)
Eagle: 9 ($393,333)

Star: 8 ($458,125)
Meridian: 4 ($347,500)
Caldwell: 9 ($473,800)

Number (#) of homes

sold in 1Q2025 was up

8.2% compared to
1Q2024



Market Update - Blaine Co.

Residential & Commercial - Blaine County 1Q2025

Jan-Feb-Mar

Average Sold Price Single-Family Home (INCLUDES CONDOS & TOWNHOUSES) $1,604,433

Average Sold Price Single-Family Compared to Prior Year Same Quarter Down 29.7%

Average Days on Market Single-Family 122

Total Dollar Volume Single-Family $112.3 million

Total Dollar Volume Single-Family Compared to Prior Year Same Quarter Down 13.7%

Average Sold Price Condominium/Townhouse (ONLY) $1,355,292

Average Days on Market Condominium/Townhouse 112

Total Dollar Volume Condominium/Townhouse $66.4 million

Average Sold Price Condo/Townhouse Compared to Prior Year Same Quarter Up 12.2%

Average Sold Price Commercial N/A (Zero sold in 1Q25)

Average Days on Market Commercial N/A

Total Dollar Volume Commerecial N/A

Total Dollar Volume Commercial Compared to Prior Year Same Quarter N/A

1Q2025: Commercial Market Quiet And Townhouse/Condo Sold Prices Continue Upward

This quarter’s records indicate that 70 single-family homes sold at an average of $781/SQFT - average sold price was down
29.7% from a year ago. Forty-nine of the 70 single-family homes were condominiums/townhouses, selling at an average of $835/
SQFT; dollar volume of condos and townhouses was up 89.6% — sold price up 12.2%. “Residential” land, which is not included in
the data above or that follows, included 5 sold properties at an average sold price of $277,862; the properties averaged 173
days on market. Total dollar volume of land was $1.4 million. Average sold price of “residential” land was down 75.0% from a
year ago. Zero commercial properties sold in the quarter. The commercial data in the table above is gathered from the Sun

Valley/Sawtooth MLS. Loopnet-only properties have not been included in the data above.
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Market Update - Valley Co.

1Q2025

Jan-Feb-Mar

Residential - Valley County

Average Sold Price Single-Family Home (INCLUDES CONDOS & TOWNHOUSES) $1,191,654

Average Sold Price Single-Family Per Square Foot (SQFT) $613/SQFT

Average Days on Market Single-Family 153

Average Sold Price Single-Family Compared to Prior Year Same Quarter Up 17.6%

Average Sold Price Condominium/Townhouse (ONLY) $1,011,435

Average Sold Price Condominium/Townhouse Per SQFT $771/SQFT

Average Days on Market Condominium/Townhouse 185

Average Sold Price Condo/Townhouse Compared to Prior Year Same Quarter

Up 2.9%

Average Sold Price Residential Land $380,135

N
I
o

Average Days on Market Residential Land

Average Sold Price Residential Land Compared to Prior Year Same Quarter

Up 19.6%

1Q2025: Average Sold Prices Up Across the Board From A Year Ago

This quarter’s records indicate that 71 single-family homes sold at an average of $613/SQFT - average sold price was up 17.6%
from a year ago. Twenty-one of the 71 single-family homes were condominiums/townhouses, selling at an average of $771/SQFT.
Residential land included 37 sold properties at an average sold price of $380,135; the properties averaged 240 days on market.

Average sold price of land was up 19.6% from a year ago.

Four single-family homes sold in Cascade during the quarter. Average sold price was $225,625 — $334/SQFT and 91 average
days on market. Donnelly recorded the sale of 24 single-family homes at an average price of $1,214,725 — $740/SQFT.
Average days on market was 124. Three single-family homes sold in New Meadows during the quarter. Average sold price was
$706,333 — $302/SQFT and 157 average days on market. In McCall, 40 single-family homes sold in the quarter at an average
sold price of $1,310,813 ($587/SQFT) — and at an average of 177 days on market.

o
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North Boise

In January, 13 single-family homes sold in North Boise with
an average days on market of 76 and at an average price of
$746,942. Nineteen homes sold in February at an average
sales price of $813,052 (30 days on market), and 27 homes
sold in March at 29 days on market (average sold price
$774,929). During the quarter, 59 properties sold averaging
40 days on market. Sold price in North Boise was up 4.4%
from a year ago to $781,040 ($426/SQFT). The highest sold
price recorded in North Boise was $3,015,000, with a lowest
recorded sale of $293,000.

North Boise (Area 100)

80
76
60
40
29
19
13
0
January '25 February '25 March '25
B Total Homes Sold [l Days on Market
January 25 $746,942

February '25

March 25 $774,929

[ Average Sold Price

$781,040 99.0% of average list price.
Special Note: Some agents
are changing the MLS list
price to the actual pending
price when accepting an
offer over asking price. This
could skew the percentage.

[ Average Sold Price This Quarter
[ Average Sold Price Per SQFT This Quarter
B Average Days on Market This Quarter

Northeast Boise

In January, 15 single-family homes sold in Northeast Boise
with an average days on market of 31 and at an average
price of $883,999. February included the sale of 10 homes
at an average sales price of $720,750 (11 days on market),
and 18 homes sold in March at 25 days on market.
Average sold price in March was $954,304. During the
quarter, Northeast Boise recorded 43 home sales at an
average of 24 days on market. Sold price in Northeast
Boise was $875,465 ($395/SQFT) — down 5.2% from a year
ago. The highest sold price recorded in Northeast Boise
was $2,850,000, with a lowest recorded sale of $379,900.

Northeast Boise (Area 200)

40

January '25 February '25 March '25

B Total Homes Sold [l Days on Market

January '25 $883,999
February 25 $720,750

March '25

[ Average Sold Price

9875,465 WETRLIAN. average list price

I Average Sold Price This Quarter
I Average Sold Price Per SQFT This Quarter
B Average Days on Market This Quarter
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Southeast Boise

In January, 23 single-family homes sold in Southeast Boise
with an average days on market of 47 and at an average price
of $559,758. In February, 19 homes sold at an average sales
price of $600,615 (37 days on market), and 32 homes sold in
March at 31 days on market. Average sold price was
$559,885. During the quarter, Southeast Boise recorded the
sale of 74 homes. Sold price in Southeast Boise was up
3.7% from the prior year to $570,304 ($321/SQFT), and
homes averaged 38 days on market. The highest sold price
recorded in Southeast Boise was $1,859,900, with a lowest

recorded sale of $237,000.

Southeast Boise (Area 300)
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January '25 $559,758

February '25 $600,615

March '25 $559,885

[ Average Sold Price

$570,304

98.9% of average list price

@ Average Sold Price This Quarter
[ Average Sold Price Per SQFT This Quarter
Il Average Days on Market This Quarter

Boise Bench

In January, 28 single-family homes sold on the Boise Bench
with an average days on market of 43 and at an average
price of $459,628. Thirty-eight homes sold in February at an
average sales price of $457,752 (45 days on market), and
44 homes sold in March at 28 days on market. Average
price was $513,533. During the quarter, the Bench recorded
the sale of 110 homes. Average sold price was up 3.6%
from the previous year. Average sold price was $480,542
($307/SQFT), at 38 days on market. The highest sold price
recorded on the Boise Bench was $2,838,000, with a lowest
recorded sale of $227,500.

Boise Bench (Area 400)
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South/Southwest (S/SW) Boise

In January, 40 single-family homes sold in South/
Southwest Boise with an average days on market of 52
and at an average price of $520,842. Fifty-three homes
sold in February at an average sales price of $572,219 (41
days on market), and 43 homes sold in March at 34 days
on market, with an average price of $544,398. During the
quarter, 136 homes sold. Average sold price was up
10.2% from the previous year in South/Southwest Boise.
Average sold price was $548,312 ($274/SQFT). Homes
averaged 42 days on market. The highest sold price
recorded in South/Southwest Boise was $1,899,000, with

a lowest recorded sale of $200,000.

S/SW Boise (Area 500 & 550)
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West Boise/Garden City

In January, 52 single-family homes sold in West Boise/Garden
City with an average days on market of 34 and at an average
price of $461,637.
average price of $501,857 (40 days on market), and 76 homes

Sixty-six homes sold in February at an

sold in March at 37 days on market. Average sold price in March
was $523,827. During the quarter, 194 homes sold. Average
sold price in West Boise/Garden City was $499,684 — up 11.3%
from a year ago. Price per square foot price was $274, with
properties averaging 37 days on market. The highest sold price
recorded in West Boise/Garden City was $1,220,000, with a
lowest recorded sale of $235,000.

West Boise/Garden City (Area 600-700)
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Northwest Boise

In January, 30 single-family homes sold in Northwest Boise
with an average days on market of 45 and at an average
price of $839,827. Forty-nine homes sold in February at an
average sales price of $818,267 (57 days on market), and
50 homes sold in March at 34 days on market, with an
average price of $873,434. During the quarter, 129 homes
sold. Average sold price was up 5.5% from the previous
year in Northwest Boise. Average sold price was $844,664
($337/SQFT). Homes averaged 45 days on market. The
highest sold price recorded in Northwest Boise was
$2,555,909, with a lowest recorded sale of $225,000.

Northwest Boise (Area 800)
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Eagle

In January, 63 single-family homes sold in Eagle with an average
days on market of 54 and at an average price of $942,783.
Seventy-three homes sold in February at an average price of
$910,640 (56 days on market), and 95 homes sold in March at 54
days on market. Average sold price in March was $998,347.
During the quarter, 231 homes sold. Average sold price in Eagle
was $955,476 — up 1.2% from a year ago. Price per square foot
price was $349, with properties averaging 54 days on market.
The highest sold price recorded in Eagle was $3,550,000, with a
lowest recorded sale of $315,000.

Eagle (Area 900)
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Star

In January, 61 single-family homes sold in Star with an average
of 45 days on market and at an average price of $596,735.
Seventy-eight homes sold in February at an average price of
$615,503 (56 days on market), and 93 homes sold in March at 46
days on market. Average sold price in March was $682,164.
During the quarter, 232 homes sold. Average sold price in Star
was $637,291 — up 5.3% from a year ago. Price per square foot
price was $275, with properties averaging 49 days on market.
The highest sold price recorded in Star was $2,295,000, with a

lowest recorded sale of $350,000.

Star (Area 950)

Meridian

In January, 154 single-family homes sold in Meridian with
an average days on market of 54 and at an average price
of $563,288.
sales price of $573,911 (52 days on market), and 187

In February, 184 homes sold at an average

homes sold in March at 49 days on market, with an
average price of $602,092. During the quarter, 525 homes
sold.  Average sold price was down 1.1% from the
previous year in Meridian. Average sold price was
$580,834 ($272/SQFT). Homes averaged 51 days on
market. The highest sold price recorded in Meridian was

$3,350,000, with a lowest recorded sale of $329,900.

Meridian (Areas 1000-1030)
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Caldwell Bellevue, Hailey, Ketchum & Sun Valley

Four single-family homes sold in Bellevue at an average of 70
days on market and a price of $1,073,788 ($470/SQFT).

In January, 77 single-family homes sold in Caldwell with an
average days on market at 59 and at an average price of

$439,194. In February, 132 at an average price of $416,952 (67 Hailey recorded the sale of 21 homes — average days on
market 105 and an average price $839,144 ($474/SQFT). In

Ketchum, 27 homes sold at an average of $2,098,981 ($892/

days on market), and 133 homes sold in March at 57 days on

market; average sold price was $442,906. During the quarter,
SQFT). Average days on market was 106. Sun Valley records

indicated 22 homes sold — average price $1,727,990 ($938/
SQFT) and 160 days on market. In the quarter, 70 properties

342 homes sold. Average sold price in Caldwell was $432,053 -
up 1.4% from a year ago. Price per square foot price was $242,
with properties averaging 61 days on market. The highest sold
price recorded in Caldwell was $1,450,000; lowest recorded sale sold in the County (excluding Bellevue). Average sold price
was $215,000. was $1,604,433 (down 29.7% from a year ago). Homes

averaged $781 per square foot and 122 days on market.

Highest sold price was $17,750,000; Lowest price $214,000.

Caldwell (Areas 1275 & 1280) Bellevue, Hailey, Ketchum & Sun Valle
Y Y
140 160
160
105 128
96 105 106
70
64 70
35 32
0 0
January '25 February '25 March 25 Bellevue Hailey Ketchum  Sun Valley
B Total Homes Sold [ Days on Market B Total Homes Sold Ml Days on Market
Bell
January 25 $439,194 ellevue
Hailey
February 25 $416,952 Ketchum
March 25 $442,906 Sun Valley
[ Average Sold Price I Average Sold Price
EZISEER 99.4% of average list price SHLCE R 96.7% of average list price;
Chart does not include Bellevue
. . [ Blaine Co. Average Sold Price This Quarter
= ﬁzz:zg: gg:j :::2: .II;ZLSSQQU;l-rtFehES Quarter B Blaine Co. Average Sold Price Per SQFT This Quarter

B Blaine Co. Average Days on Market This Quarter

B Average Days on Market This Quarter
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Representative Ralston Group client homes or land sold in the quarter...

—

323 N Jefferson #502
N Boise

1009 N Boise #5
N Boise

A
look INSIDE
and OUTSIDE

this quarter

4810 W Hillcrest
Boise Bench

6247 N Hastings
NW Boise
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North Boise (Area 0100)

Northeast Boise (Area 0200)

Multi-Family
Housing

Near Downtown
Boise

Southeast Boise (Area 0300)

Boise Bench (Area 0400)

Average Sold Price: $1,055,800
Average Sold Price/SQFT: $378
5 Sold; Average DOM 90

Price Prior Yr: Up 7.7%

Average Sold Price: $1,480,000
Average Sold Price/SQFT: $293
1 Sold; Average DOM 112

Price Prior Yr: Up 78.3%

Average Sold Price: $545,950
Average Sold Price/SQFT: $294
4 Sold; Average DOM 66

Price Prior Yr: Up 20.0%

Average Sold Price: $490,379
Average Sold Price/SQFT: $273
7 Sold; Average DOM 11

Price Prior Yr: Up 1.6%

The information provided in the Ralston Report was compiled from multiple sources including: Idaho’s Intermountain Multiple Listing Service
(MLS) and Sun Valley/Sawtooth MLS. The data is believed to be accurate and reliable, but cannot be warranted by Ralston Group Properties.
The multi-family/residential income data (i.e., 2-plex, 3-plex, 4-plex, & apartments) provided in the table above was collected from the
Intermountain MLS. Statistics for this quarter’s Ralston Report were current at publication. Multi-family/residential income data is not provided
for Blaine County, nor Valley County. Please ask us if you'd like this residential income data for either of these counties.

Community Q&A
Melinda McCaslin

Q: Melinda — People will hear that the Federal Reserve
dropped or raised the interest rate and assume that “mortgage”
rates have/should have followed suit. Please share what really
influences “mortgage” interest rates. A: The Fed might raise its
benchmark rate, yet 30-year mortgage rates may only move
slightly—or even drop and vice versa. Why? The answer lies in
understanding how long-term mortgage interest rates are
actually set and their deep connection to the bond market,
especially U.S. Treasury yields.

Long-term mortgage rates—like the 30-year fixed mortgage
—are heavily influenced by the yields on long-term government
bonds, especially the 10-year U.S. Treasury note. Here's why:

Investor Demand: Mortgages are long-term loans, often
bundled and sold as mortgage-backed securities (MBS). These
securities compete with U.S. Treasuries for investor dollars.
When investors flock to bonds (often in times of economic
uncertainty), yields fall. Since mortgage rates need to stay
competitive to attract buyers, they typically follow the same
downward path.

Risk and Return: Investors view U.S. Treasuries as risk-free,
while MBS carry some credit and prepayment risk. So,
mortgage rates are usually priced slightly higher than Treasury
yields to compensate for that added risk— historically about 1.5
to 2 percentage points above the 10-year Treasury yield.

In short: Mortgage rates are "locked" to the bond market
because the same forces—investor sentiment, inflation
expectations, and economic forecasts—drive both.

The Federal Reserve rate, or the federal funds rate, is very
different. It's a short-term interest rate—specifically, the rate

banks charge each other for overnight loans. The Fed adjusts
this rate to either stimulate or cool down the economy.

When the Fed raises rates, it becomes more expensive to
borrow short-term money. This hits things like credit cards, auto
loans, home equity lines of credit (HELOCs), and adjustable-rate
mortgages (ARMs). When the Fed lowers rates, borrowing costs
drop for these short-term loans, encouraging spending and
investment.

However, the Fed doesn’t directly set mortgage rates.
Instead, its actions influence overall economic conditions,
inflation expectations, and investor behavior—all of which ripple
into the bond market and eventually affect mortgage rates.

Watching the Fed rate is important, but if you're planning to
buy a home or refinance, the 10-year Treasury yield is your real
weather report. And...your thoughts on the last 2 weeks?

Essentially, global investors are losing confidence in U.S.
Treasury bonds, which has disrupted the typical market
dynamics. Normally, when the stock market declines, we’d
expect long-term interest rates — including mortgage rates —
to fall as investors move into Treasuries. But instead, long-term
rates have been rising, as investors increasingly seek safer
alternatives outside of U.S. government debt.

Melinda McCaslin (NMLS# 4580) is a leading
Idaho lending expert. She earned her MBA
from Harvard & BS degrees in Finance &

Marketing from the University of Utah.
Melinda may be reached at 208-631-9194 or

melindam@cmghomeloans.com.
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Bogey Riverdog Ralston Did You Know?

In Idaho, precipitation declines attributable to human-
caused climate change, are responsible for
approximately half of the summer dryness of vegetation.
Earlier drying and snowmelt have extended the fire
season and increased the window of opportunity for a
stray cigarette butt or lightning strike to ignite a fire

¥" Quote of the Quarter: “What has to be
i taught first, is the breath.” — Confucius

Independent and locally owned/operated, Ralston Group Properties (Ralston Group)
challenges the status quo within the real estate industry. This vibrant, "boutique" brokerage is
grounded in the belief that creating long-term, trust-based relationships and always serving the
client’s needs first, is both good business and the right thing to do. Five words define this

residential and commercial real estate firm:

rust + Heart + xperience + /dvocates + Thinkers.

In Boise, Ralston Group specializes in and around the downtown including the North End,
Highlands, Foothills, East Side (North & South), West End, and the Bench. Ralston Group has
significant expertise in Eagle, Meridian, Caldwell and surrounding areas, and is often asked to
partner on unique projects including investment properties, remote ranches, vineyards and
sustainable design/builds. Ralston Group also serves real estate clients in Sun Valley and
McCall. With its main office in downtown Boise, Ralston Group agents are handpicked and
represent the very best in the industry and in the community. Ralston Group doesn’t aspire to
be the biggest - it does aspire to be the best.

Ralston Group... A Tradition of Trust.

THANK YOU FOR YOUR CONTINUED ADVOCACY AND REFERRALS.
WE ARE ALMOST 100% REFERRAL-BASED...
AND ARE SO INCREDIBLY GRATEFUL TO YOU FOR YOUR
REFERRALS!
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https://www.idahoforests.org/content-item/changing-climate-and-weather/?utm_source=chatgpt.com

Alicia Ralston | Owner - Broker
Read about Alicia...

Cell: 208-850-7638 =
Email: alicia@ralstongrp.com RALS

P R O P E

Amy Berryhill Jill Donahue | Assoc. Broker
Read about Amy... { Read about Jill...

Cell: 208-890-2069 . Cell: 208-861-5455
Email: amyberryhill@ralstongrp.com Email: jill@ralstongrp.com

Jadyn Berryhill | Assoc. Broker » Wl Suzanne Bergmann

Read about Jadyn... Read about Suzannne...

Cell: 208-914-5042 - Cell: 208-559-7813
Email: jadynberryhill@ralstongrp.com Email: suzanne@ralstongrp.com

Marla Covey Penny Leopold | Sun Valley

Read about Marla... \ ‘ Read about Penny...

Cell: 208-340-9361 ’ Cell: 208-309-1130
Email: marla@ralstongrp.com Email: penny@ralstongrp.com

David Ralston | Strategy
Read about David...

Cell: 208-761-5397
Email: office@ralstongrp.com

www.ralstongroupproperties.com
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