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The Ralston Report is distributed on a quarterly basis. It’s intended to provide 
meaningful real estate information (focused in our core specialty areas).  We hope 
that our quarterly cover story and Q&A from an expert lender and/or members of 
our community are both interesting and enjoyable for you.  Ralston Group always 
welcomes suggestions, and will be happy to prepare an individual report specific 
to your area or need -- just call.

 

 	 Over the past several months, a 
concerning trend has started to surface
—buyers entering the residential real 
estate market either unrepresented or 
under-represented. While these two 
terms may sound similar, the implications 
they carry for buyers, sellers, and even 
agents can be very different. And, most 
importantly, both can result in serious 
consequences for all parties involved in a 
real estate transaction.

	 In this quarter’s cover story, we’re 
focusing on this critical issue—not only 
because we’re seeing it more often, but 
because our sellers are feeling the 
impact. In just the past 90 days, we’ve 
received multiple phone calls from clients 
and friends—panicked and frustrated—
because a friend or family member had 
moved forward with a home purchase 

without proper representation. These 
situations are not just uncomfortable—
they can be legally risky, emotionally 
draining, and financially damaging. 


Why Representation Matters More 
Than Ever 
	 Buying a home is one of the most 
significant financial decisions a person 
can make. It’s not the time to cut corners 
or "figure it out later." Whether it’s 
understanding the legal language in the 
purchase contract, navigating a 
competitive offer situation, negotiating 
inspection repairs, ensuring that there 
are not unfavorable conditions, or just as 
important, determining if you are buying 
for the right reasons, having a trusted 
advocate matters. And it’s not just about 
knowledge—it’s about strategy, wisdom 

and risk management. A seasoned 
buyer’s agent doesn’t just show homes 
and write offers, a seasoned agent will:

• Prepare and present offers that 

strengthen a buyer’s position;

• Explain and pay close attention to 

contingencies, timelines, and risks;

• Identify red flags during the due 

diligence period;

• Ensure there are not other adverse 

conditions during escrow (e.g., 
easements, recent HOA/public notices, 
etc); and 


• Help to make sure a buyer receives his/
her new home in good condition…and 
for the best possible price.


Continued on  Page 2 

Growing Risk in Today’s Market: Unrepresented & Under-Represented Buyers 

Risk Management 101: Know and Trust Your Climbing Partner (Realtor) 



 

What Buyers Need to Know 
	 If you're a buyer in today’s market, ask yourself:

Who is representing your best interests?

Do you have a clear understanding of what you're signing?

Is your agent working for you—or for someone else? 

	 Representation is your choice, but it’s a decision you 
shouldn't take lightly. You wouldn’t go into a courtroom without 
legal representation. Why would you make one of the biggest 
purchases of your life without professional and proven real 
estate representation?


The Misconception About “Saving Money” 
	 One of the biggest myths driving this trend is the belief that 
not having a buyer’s agent saves the seller money. In today’s 
market, especially in the wake of the 2024 NAR settlement, this 
simply isn’t true—at least not in the way many people think.

	 Commissions have always been negotiable, but now, buyer 
agent compensation is negotiated transparently within the 
purchase and sale agreement. This doesn’t mean sellers are off 
the hook for those commissions. In fact, in the 100+ offers 
we’ve been involved in post-settlement, we have yet to see a 
single offer where the seller did not end up paying some form 
of a buyer agent compensation to a buyer’s agent, or to the 
listing agent.

	 When a buyer chooses not to have an agent, the listing 
agent doesn’t suddenly forgo that commission – another myth.  
More often than not, that commission is still paid but now it’s 
going to the listing agent instead, who may be tasked with 
working both sides, whether they want to or not.

	 What’s more, the absence of a buyer agent often costs the 
buyer in other ways—overpaying for the home, agreeing to 
unfavorable terms, or waiving protections they didn’t even 
realize they had the right to negotiate.


The Fallout for Sellers 
	 You might be wondering, “Why are you talking about 
sellers and does this really matter to a seller?” It matters a lot.


	 When we list a property, we work closely with our seller to 
evaluate every offer that comes in. And when an offer is 
submitted by an unrepresented or under-represented buyer, it 
instantly raises red flags. 

	 Why? Because these buyers often are not financially able 
to complete the transaction or are not in the right frame-of-
mind or position to be making a move. Do you think a Zillow 
agent understands and respects a buyer’s overall goals and 
plans? Many unrepresented buyers:

• don’t understand the contract language or timelines;

• lack strategic negotiation guidance, which can lead to 

unrealistic expectations;

• become confused or reactive during escrow due to unclear 

communication; and

• may not be ready (financially, emotionally, physically) to 

purchase a home.

	 In short, these transactions carry significantly more risk of 
falling apart midstream—or worse, resulting in legal 
complications after closing. Our sellers deserve peace of mind 
that the buyer is a well-informed and properly guided buyer. 
Without that, we’re left managing an unstable structure—and 
that’s not fair to the sellers who have hired us to protect their 
best interests. 


The Bottom Line for Sellers and Buyers Alike 
	 In a rapidly shifting market, with new regulations and an 
abundance of misinformation, sound education is critical. 
Sellers need to be aware of the risks that come with dealing 
with unrepresented buyers. Buyers need to understand that 
clicking a button on Zillow doesn’t mean you have an advocate. 
Both sides need to know that representation is not something 
to assume—it’s something that must be chosen, negotiated, 
and clearly defined. At the end of the day, successful real 
estate sales/purchases aren’t just financial transactions. 
Cutting corners can significantly impact your financial and 
emotional health. Make sure you work with a REALTOR® you 
know and trust.
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y met through a “click here to schedule a showing” link or someone they ran into while driving by an 
open house. There's little to no relationship, no trust, and often, no strategic representation.

Thank you for trusting us and allowing us to be your advocate.

Representation is your choice, but it’s a decision you shouldn't take lightly. You wouldn’t go 
into a courtroom without legal representation. Why would you make one of the biggest 

purchases of your life without professional and proven real estate representation? 



In the quarter, the average single-family 
home sales (i.e, sold) price in Ada County 
increased 5.0% from a year ago (3Q2024) to 
$672,907.   


The total number of homes sold in the 
quarter was up 12.0% from a year ago; new 
homes sold up 14.4%. Total dollar volume of 
new construction was up 18.6%. New 
construction accounted for 33.0% of sales, 
and existing homes the remaining 67.0%.  
The average sold price of new construction 
was up 3.7% from a year ago.


The number of existing homes sold in 
the quarter was up 10.8% from this same 
quarter last year. Total dollar volume of 
existing homes sold was up 17.0% from a 
year ago.  Existing home sold price was up 
5.6% from a year ago.


The quarter’s dollar volume for single-
family homes in Ada County was $1.7 billion 
compared to $1.4 billion a year ago – a 
17.5% increase.  A total of 2,514 units sold 
(existing and new construction) in the 

quarter. Days on market was 41 compared 
to 39 days on market a year ago. 


Months of inventory indicates the 
amount of time it would take to sell all 
current listings at the current sales price if 
no new listings became available. It is 
widely accepted in the real estate industry 
that 0-4 months is a “Seller’s Market;” 5-7 
months a “Balanced Market;” and 8-12+ 
months is a “Buyer’s Market.” 


Overall inventory in Ada County at the 
end of 3Q2025 was 2.6 months compared 
to 2.3 months at the end of 3Q2024. In the 
core areas discussed in the Ralston 
Report, Eagle led the way with a 3-month/
quarter average of 3.7 months of inventory. 
The lowest amount of inventory was in 
West Boise/Garden City with 1.4 months of 
inventory, followed by Southeast Boise with 
1.7 months of inventory.  


By definition we remain in a Seller’s 
market. 

Residential Single-Family Homes - Ada County 
Statistics referenced herein are for single-family homes -- unless otherwise 
noted -- the numbers below do not include condominiums/townhouses.  The 
statistics on Pages 6-11 do include condominiums & townhouses.

3Q2025  

Jul-Aug-Sep

Average Sold Price $672,907

Average Sold Price Compared to Prior Year Same Quarter Up 5.0%

Average Days on Market (DOM) 41

Total Dollar Volume $1.7 billion

Total Dollar Volume Compared to Prior Year Same Quarter Up 17.5%

New Construction Sold Based On # of Units 33.0%

Existing Homes Sold Based On # of Units 67.0%

9 downtown Boise condos 
sold at avg. of $632/SQFT 

# of res. lots sold & price  
N Boise:  2 ($637,500) 
NE Boise:  2 ($487,500) 
SE Boise:  1 ($190,000) 
The Bench:  2 ($240,000) 
S/SW Boise:  2 ($390,000) 
W Boise/GC:  7 ($218,557) 
NW Boise:  5 ($266,000) 
Eagle:  18 ($1,1610,102) 
Star:  3 ($771,666) 
Meridian:  4 ($646,225) 
Caldwell:  10 ($258,000) 

Market Update - Ada Co.
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3Q2025: Average Sold Price Up 1.1% From 2022 High
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Avg. Sold Price (3Q) 
2025: $672,907 
2024: $637,338 
2023: $645,459 
2022: $665,534 
2021: $623,684



Residential & Commercial - Blaine County 3Q2025  

Jul-Aug-Sep

Average Sold Price Single-Family Home (INCLUDES CONDOS & TOWNHOUSES) $1,673,698

Average Sold Price Single-Family Compared to Prior Year Same Quarter Up 8.9%

Average Days on Market Single-Family 83

Total Dollar Volume Single-Family $182.4 million

Total Dollar Volume Single-Family Compared to Prior Year Same Quarter Up 26.3%

Average Sold Price Condominium/Townhouse (ONLY) $1,324,018

Average Days on Market Condominium/Townhouse 86

Total Dollar Volume Condominium/Townhouse $91.7 million

Average Sold Price Condo/Townhouse Compared to Prior Year Same Quarter Down 8.6%

Average Sold Price Commercial $2,003,750

Average Days on Market Commercial 144

Total Dollar Volume Commercial $8.0 million

Total Dollar Volume Commercial Compared to Prior Year Same Quarter Up 192.0%
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Market Update - Blaine Co.

NOTE:  In the table below Blaine Co. is defined as Hailey, Ketchum & Sun Valley.  Bellevue has not been 
included.  Additional statistics including Bellevue numbers are on Page 11.

3Q2025: Single-Family Home Prices Up Almost 9% Year-Over-Year 
This quarter’s records indicate that 109 single-family homes sold at an average of $824/SQFT -- average sold price was up 8.9% 

from a year ago.  Sixty-six of the 109 single-family homes were condominiums/townhouses, selling at an average of $854/SQFT; 

dollar volume of condos and townhouses was up 15.1% — sold price down 8.6%.  Single-family residential land, which is not 

included in the data above or that follows, included 3 sold properties at an average sold price of $486,667; the properties 

averaged 36 days on market.  Total dollar volume of land was $1.5 million. Four commercial properties sold in the quarter 

(3Q2025).  Average sold price was up 192.0%, as was dollar volume. The commercial data in the table above is gathered from 

the Sun Valley/Sawtooth MLS.  Loopnet-only properties have not been included in the data above.  
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Residential - Valley County 3Q2025  

Jul-Aug-Sep

Average Sold Price Single-Family Home (INCLUDES CONDOS & TOWNHOUSES) $956,729

Average Sold Price Single-Family Per Square Foot (SQFT) $472

Average Days on Market Single-Family 104

Average Sold Price Single-Family Compared to Prior Year Same Quarter Down 1.1%

Average Sold Price Condominium/Townhouse (ONLY) $752,081

Average Sold Price Condominium/Townhouse Per SQFT $539

Average Days on Market Condominium/Townhouse 121

Average Sold Price Condo/Townhouse Compared to Prior Year Same Quarter Down 13.7%

Average Sold Price Residential Land $342,297

Average Days on Market Residential Land 120

Average Sold Price Residential Land Compared to Prior Year Same Quarter Up 18.7%
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Market Update - Valley Co.

NOTE: For purposes of this table, Valley County is defined as Cascade, Donnelly, McCall, & New Meadows.  
Additional area-specific statistics are included in the text below the table.

3Q2025: Condo & Townhouse Prices Down Year-Over-Over 
This quarter’s records indicate that 148 single-family homes sold at an average of $472/SQFT -- average sold price was down 

1.1% from a year ago.  Twenty-five of the 148 single-family homes were condominiums/townhouses, selling at an average of 

$539/SQFT.  Residential land included only 72 sold properties at an average sold price of $342,297. 

Twenty-six single-family homes sold in Cascade during the quarter.  Average sold price was $538,746 — $345/SQFT and 101 

average days on market.  Donnelly recorded the sale of 24 single-family homes at an average price of $909,272 — $494/SQFT.  

Average days on market was 110.  In McCall, 90 single-family homes sold in the quarter at an average sold price of $1,113,260 

($517/SQFT) — and at an average of 106 days on market.  Eight single-family homes sold in New Meadows during the quarter.  

Sold price was $696,563 — $304/SQFT and 62 average days on market.
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July '25

August '25

September '25 $1,181,534

$974,446

$867,648

Average Sold Price

Northeast Boise (Area 200)
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Average Sold Price Per SQFT This Quarter
Average Days on Market This Quarter

98.5% of average list price

 

July '25

August '25

September '25 $1,074,209

$933,330

$928,606

Average Sold Price

North Boise (Area 100)
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97.8% of average list price. 
Special Note: Some agents 
are changing the MLS list 
price to the actual pending 
price when accepting an 
offer over asking price. This 
could skew the percentage. 

North Boise 
In July, 40 single-family homes sold in North Boise with an 

average days on market of 33 and at an average price of 

$928,606. Thirty-nine homes sold in August at an average 

sales price of $933,330 (22 days on market), and 33 homes 

sold in September at 26 days on market (average sold price 

$1,074,209). During the quarter, 112 properties sold 

averaging 27 days on market. Sold price in North Boise was 

up 10.1% from a year ago to $973,152 ($436/SQFT). The 

highest sold price recorded in North Boise was $4,728,384, 

with a lowest recorded sale of $315,000. 
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+10.1% 
from year 
ago

+10.3% 
from year 
ago

Northeast Boise 
In July, 27 single-family homes sold in Northeast Boise with 

an average days on market of 26 and at an average price of 

$867,648. August included the sale of 28 homes at an 

average sales price of $974,446 (21 days on market), and 

25 homes sold in September at 33 days on market.  

Average sold price in September was $1,181,534. During 

the quarter, Northeast Boise recorded 80 home sales at an 

average of 26 days on market. Sold price in Northeast 

Boise was $1,003,117 ($384/SQFT) – up 10.3% from a year 

ago. The highest sold price recorded in Northeast Boise 

was $2,795,000, with a lowest recorded sale of $265,000.
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Southeast Boise 
In July, 49 single-family homes sold in Southeast Boise with 

an average days on market of 21 and at an average price of 

$550,965.  In August, 45 homes sold at an average sales 

price of $630,789 (26 days on market), and 41 homes sold in 

September at 24 days on market. Average sold price was 

$556,078.  During the quarter, Southeast Boise recorded the 

sale of 135 homes.  Sold price in Southeast Boise was down 

4.0% from the prior year to $579,126 ($338/SQFT), and 

homes averaged 23 days on market.  The highest sold price 

recorded in Southeast Boise was $1,585,000, with a lowest 

recorded sale of $230,000.  
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99.6% of average list price 99.2% of average list price

-4.0% 
from year 
ago

+3.1% 
from year 
ago

Boise Bench 
In July, 61 single-family homes sold on the Boise Bench 

with an average days on market of 25 and at an average 

price of $490,984. Forty homes sold in August at an 

average sales price of $486,697 (27 days on market), and 

34 homes sold in September at 27 days on market.  

Average price was $442,009. During the quarter, the Bench 

recorded the sale of 135 homes. Average sold price was up 

3.1% from the previous year. Average sold price was 

$477,380 ($311/SQFT), at 26 days on market. The highest 

sold price recorded on the Boise Bench was $1,400,000, 

with a lowest recorded sale of $200,000. 
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July '25
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Average Sold Price
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South/Southwest (S/SW) Boise 
In July, 89 single-family homes sold in South/Southwest 

Boise with an average days on market of 40 and at an 

average price of $560,763. Seventy-six homes sold in 

August at an average sales price of $568,834 (40 days on 

market), and 73 homes sold in September at 43 days on 

market, with an average price of $554,738. During the 

quarter, 238 homes sold. Average sold price was up 6.9% 

from the previous year in South/Southwest Boise.  Average 

sold price was $561,492 ($268/SQFT). Homes averaged 

41 days on market. The highest sold price recorded in 

South/Southwest Boise was $2,265,000, with a lowest 

recorded sale of $258,000. 
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+6.9% 
from year 
ago

+0.7% 
from year 
ago

West Boise/Garden City 
In July, 100 single-family homes sold in West Boise/Garden City 

with an average days on market of 20 and at an average price of 

$498,473.  Seventy-eight homes sold in August at an average 

price of $486,494 (24 days on market), and 83 homes sold in 

September at 32 days on market. Average sold price in 

September was $506,335. During the quarter, 261 homes sold.  

Average sold price in West Boise/Garden City was $497,393 – up 

0.7% from a year ago.  Price per square foot price was $279, 

with properties averaging 25 days on market. The highest sold 

price recorded in West Boise/Garden City was $1,205,000, with a 

lowest recorded sale of $217,500.
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Northwest Boise 
In July, 59 single-family homes sold in Northwest Boise 

with an average days on market of 26 and at an average 

price of $855,607. Sixty homes sold in August at an 

average sales price of $833,003 (35 days on market), and 

59 homes sold in September at 31 days on market, with an 

average price of $759,670. During the quarter, 178 homes 

sold. Average sold price was up 7.2% from the previous 

year in Northwest Boise.  Average sold price was $816,188 

($384/SQFT). Homes averaged 31 days on market. The 

highest sold price recorded in Northwest Boise was 

$5,600,000, with a lowest recorded sale of $305,000. 
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Eagle 
In July, 98 single-family homes sold in Eagle with an average 

days on market of 41 and at an average price of $1,003,640.  

One hundred eleven homes sold in August at an average price of 

$976,740 (49 days on market), and 93 homes sold in September 

at 48 days on market. Average sold price in September was 

$1,044,291. During the quarter, 302 homes sold. Average sold 

price in Eagle was $1,006,272 – up 4.9% from a year ago.  Price 

per square foot price was $345, with properties averaging 46 

days on market.  The highest sold price recorded in Eagle was 

$6,875,000, with a lowest recorded sale of $300,000.
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Meridian 
In July, 241 single-family homes sold in Meridian with an 

average days on market of 43 and at an average price of 

$606,455.  In August, 210 homes sold at an average sales 

price of $576,388 (42 days on market), and 217 homes 

sold in September at 45 days on market, with an average 

price of $586,822.  During the quarter, 668 homes sold.  

Average sold price was up 2.9% from the previous year in 

Meridian. Average sold price was $590,528 ($271/SQFT). 

Homes averaged 43 days on market.  The highest sold 

price recorded in Meridian was $3,200,000, with a lowest 

recorded sale of $290,000.
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Star 
In July, 110 single-family homes sold in Star with an average of 

40 days on market and at an average price of $673,002.  One 

hundred twenty one homes sold in August at an average price of 

$629,112 (46 days on market), and 102 homes sold in 

September at 58 days on market. Average sold price in 

September was $648,846.  During the quarter, 333 homes sold.  

Average sold price in Star was $649,655 – up 10.6% from a year 

ago. Price per square foot price was $281, with properties 

averaging 48 days on market.  The highest sold price recorded in 

Star was $2,950,000, with a lowest recorded sale of $349,990. 
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Bellevue
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Ketchum
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Caldwell 
In July, 161 single-family homes sold in Caldwell with an 

average days on market at 37 and at an average price of 

$448,467.  In August, 157 at an average price of $445,347 (49 

days on market), and 148 homes sold in September at 62 days 

on market; average sold price was $447,824. During the quarter, 

466 homes sold.  Average sold price in Caldwell was $447,212 – 

up 1.5% from a year ago. Price per square foot price was $242, 

with properties averaging 49 days on market.  The highest sold 

price recorded in Caldwell was $1,695,250; lowest recorded sale 

was $88,030. 
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62
49

37

148
157161

Total Homes Sold Days on Market

49

$242

$447,212

Average Sold Price This Quarter
Average Sold Price Per SQFT This Quarter
Average Days on Market This Quarter

99.3% of average list price 95.4% of average list price; 
Chart does not include Bellevue

+1.5% 
from year 
ago

   
+8.9% 
from year 
ago

Bellevue, Hailey, Ketchum & Sun Valley 
Ten single-family homes sold in Bellevue at an average of 77 

days on market and a price of $637,200 ($445/SQFT).  Hailey 

recorded the sale of 37 homes — average days on market 70 

and an average price $821,727 ($490/SQFT). In Ketchum, 42 

homes sold at an average of $2,401,902 ($1042/SQFT).  

Average days on market was 84. Sun Valley records 

indicated 30 homes sold — average price $1,704,975 ($929/

SQFT) and 98 days on market.  In the quarter, 109 properties 

sold in the County (excluding Bellevue). Average sold price 

was $1,673,698 (up 8.9% from a year ago). Homes averaged 

$824 per square foot and 83 days on market.   Highest sold 

price was $9,500,000. The lowest sold price was $200,000.

RALSTON GROUP PROPERTIES | 420 W Main Street, Suite 102, Boise |  POB 4091, Ketchum
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Representative Ralston Group client homes or land sold in the quarter…

 1905 N Montclair - N Boise 

A look 
OUTSIDE this 

quarter at just a 
few!

 1919 N 21st - N Boise 

 821 E State - NE Boise  424 N Mobley - NE Boise 

 1936 S Manitou - SE Boise  200 E Gettysburg - SE Boise 

 8376 S Snowbird - SE Boise  2001 W Dorian - Boise Bench 

RALSTON GROUP PROPERTIES | 420 W Main Street, Suite 102, Boise |  POB 4091, Ketchum
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Multi-Family 
Housing 

North Boise (Area 0100) Average Sold Price: $976,250  
Average Sold Price/SQFT: $237 
4 Sold; Average DOM 28 
Price Prior Yr: Up 6.3%

Northeast Boise (Area 0200) Average Sold Price: $725,000 
Average Sold Price/SQFT: $272 
1 Sold; Average DOM 8 
Price Prior Yr: Up 16.0%

Southeast Boise (Area 0300) Average Sold Price: $713,100  
Average Sold Price/SQFT: $328 
4 Sold; Average DOM 78 
Price Prior Yr: Up 17.4% 

Near Downtown 
Boise

Boise Bench (Area 0400) Average Sold Price: $634,329  
Average Sold Price/SQFT: $244 
7 Sold; Average DOM 22 
Price Prior Yr: Down 52.8% 

Community Q&A
Melinda McCaslin 

Q: Melinda – Could you share your thoughts on mortgage 
rates and what we may see the rest of the year? 

 A:  After the Federal Reserve lowered the Federal Funds 
rate by a quarter point in their September meeting, many 
homebuyers were expecting to see a similar reduction in 
mortgage rates. However, much like the stock market, the 
interest rate market had already priced in that expected quarter 
point reduction. Instead, based on Chairman Powell’s cautious 
outlook, we actually saw a bit of an uptick in mortgage rates. 

While many homebuyers think the Federal Reserve sets 
mortgage rates, that really isn’t the case. Instead, the Federal 
Reserve sets the short-term federal funds rate. While historically 
there has been a correlation between the short-term rate and 
mortgage rates, there is difference between short term rates 
and long-term mortgage rates. 

What Influences Mortgage Rates? 
While the Federal Funds rate is one factor that can 

influence mortgage rates, there are several other things that 
drive rates as well: 

• Inflation expectations.  Investors demand higher yields 
on U.S. Treasuries when inflation is high. Likewise, mortgage 
lenders will charge higher interest rates to offset inflation. 
Mortgage rates are higher when inflation is high, and they 
tend to be lower when inflation falls. 

• Economic growth. Investors look to the Bureau of Labor 
Statistics to measure job growth and unemployment rates, as 
well as GDP. When the economy is showing signs of 
weakness, investors often turn to the safety of the bond 
market, which drives interest rates lower. 

• Monetary policy. While the Federal Reserve doesn't set 
mortgage rates,  the central bank’s policy direction  can 
influence the path forward for interest rates. One tool that the 
Fed has at its disposal is the ability to buy up mortgage-
backed securities, which can drive mortgage rates lower.  

We are currently in uncharted territory in all these areas. 
While the Fed’s restrictive policy over the last several years has 
brought inflation down, closer to their target rate of 2%, the 
current administration’s unprecedented tariffs are putting 
upward pressure on inflation and reversing much of this 
progress. 

This inflation uncertainty, combined with a softening 
employment market make it difficult to predict where mortgage 
rates will end the year. This is trickier than ever with the current 
government shutdown, as the current cutbacks have delayed or 
possibly eliminated much of the data tracking that helps 
measure economic activity and gauge where rates may be 
headed. 

Despite the unusually cloudy crystal ball, most industry 
experts expect rates to end 2025 in roughly where they are 
now, between 6.2% and 6.4%. Thankfully, we do expect rates 
to continue to ease going into 2026, with most gurus 
forecasting rates to dip below 6% by the end of 2026. 

The information provided in the Ralston Report was compiled from multiple sources including: Idaho’s Intermountain Multiple Listing Service 
(MLS) and Sun Valley/Sawtooth MLS.  The data is believed to be accurate and reliable, but cannot be warranted by Ralston Group Properties.  
The multi-family/residential income data (i.e., 2-plex, 3-plex, 4-plex, & apartments) provided in the table above was collected from the 
Intermountain MLS.  Statistics for this quarter’s Ralston Report were current at publication.  Multi-family/residential income data is not provided 
for Blaine County, nor Valley County.  Please ask us if you’d like this residential income data for either of these counties.

RALSTON GROUP PROPERTIES | 420 W Main Street, Suite 102, Boise |  POB 4091, Ketchum

Melinda McCaslin (NMLS# 4580) is a 
leading Idaho lending expert.  She earned 
her MBA from Harvard & BS degrees in 
Finance & Marketing from the University of 
Utah.  Contact Melinda at 208-631-9194 
melindam@cmghomeloans.com. 
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 Did You Know?Bogey Riverdog Ralston

On January 19, 1970, Boise County (not 
Ada Co.) recorded 40  inches of snow in 
one day! Ready for winter? 

Quote of the Quarter: ““We may all have 
come on different ships, but we’re in the 
same boat now.” 
– Martin Luther King Jr. 

 

Independent and locally owned/operated, Ralston Group Properties (Ralston Group) 
challenges the status quo within the real estate industry.   This vibrant, "boutique" brokerage is 
grounded in the belief that creating long-term, trust-based relationships and always serving the 
client’s needs first, is both good business and the right thing to do.   Five words define this 
residential and commercial real estate firm:  

Trust + Heart + Experience + Advocates + Thinkers.  
In Boise, Ralston Group specializes in and around the downtown including the North End, 
Highlands, Foothills, East Side (North & South), West End, and the Bench.  Ralston Group has 
significant expertise in Eagle, Meridian, Caldwell and surrounding areas, and is often asked to 
partner on unique projects including investment properties, remote ranches, vineyards and 
sustainable design/builds. Ralston Group also serves real estate clients in Sun Valley and 
McCall. With its main office in downtown Boise, Ralston Group agents are handpicked and 
represent the very best in the industry and in the community.   Ralston Group doesn’t aspire to 
be the biggest – it does aspire to be the best.   

Ralston Group… A Tradition of Trust.     

A TRADITION OF TRUST

THANK YOU FOR YOUR CONTINUED ADVOCACY AND REFERRALS.   
WE ARE ALMOST 100% REFERRAL-BASED…  

AND ARE SO INCREDIBLY GRATEFUL TO YOU FOR YOUR 
REFERRALS!

RALSTON GROUP PROPERTIES | 420 W Main Street, Suite 102, Boise |  POB 4091, Ketchum



Alicia Ralston | Owner - Broker 
Read about Alicia... 

Cell: 208-850-7638   
Email: alicia@ralstongrp.com	  

Amy Berryhill 
Read about Amy...  

Cell: 208-890-2069  
Email: amyberryhill@ralstongrp.com 

Jill Donahue | Assoc. Broker 
 Read about Jill... 

Cell: 208-861-5455  
Email: jill@ralstongrp.com 

Amy Stringer  
Read about Amy... 

Cell: 208-869-0650 
Email: amystringer@ralstongrp.com 

Marla Covey 
Read about Marla... 

Cell: 208-340-9361 
Email: marla@ralstongrp.com 

www.ralstongroupproperties.com

Suzanne Bergmann


Read about Suzannne... 

Cell: 208-559-7813  
Email: suzanne@ralstongrp.com 

Jadyn Berryhill | Assoc. Broker

Read about Jadyn... 

Cell:  208-914-5042 
Email: jadynberryhill@ralstongrp.com 

Penny Leopold | SUN VALLEY OFFICE 
Read about Penny... 

Cell: 208-309-1130 
Email: penny@ralstongrp.com 

RALSTON GROUP PROPERTIES | 420 W Main Street, Suite 102, Boise |  POB 4091, Ketchum
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